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The prospect will feel                        

The prospect will know                                                  

I will know                                      
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S T A G E P L A N N E D  M O V E S W H O ?

Identify

Qualify

Cultivate

Solicit

Stewardship

Main Point of Contact:                                            
Type of move:                        
Place/Medium of move:                                                                 
Why was this done? (intent):                                                         
What was communicated? (mention collateral):                           
                                                                                                    
What did donor communicate?(desire/capacity to make impact,
authority, readiness)                                                                   
                                                                                                    
Were any follow up actions discussed?                                        
What should be the next move? (date, responsibil ity):                  

The prospect will meet                        


